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FINANCIAL PLANNING 101 – A lecture from the old professor !
Welcome to the class. Please take your seats so we can get started. We’re not going to bother with attendance – if you’re here, pay attention. (If you’re not, well, it doesn’t make a difference, does it?)  I know most of your other classes started in late August or September, but that’s okay. Unlike many educational courses you may take, this class consists of only one lecture. (But the homework never ends.)

The topic is financial planning. Before we get to specifics, let’s make two things clear. One, we will take a no-nonsense approach to the topic.  Some people call me ornery (the nicer ones use the word “feisty”), but after being inundated with more useless financial information than a human being can possibly process, I guess I sometimes get a little cranky.  (For example, if stock market investing is supposed to be a long-term thing, why do so many talking heads get paid to offer continuously conflicting opinions Monday through Friday?  If I’m in for the long-term, what’s the value of an opinion-a-day?  Oops, sorry,. I’m starting to ramble.)

     Anyway, the second thing is I’m a contrarian.  That means I don’t run with the herd.  If everyone’s doing it, I think someone is getting done in.  Now, I don’t say “no” just because everybody else is saying “yes”, but I try to look at both ways before I commit, especially when a financial idea seems overwhelmingly smart;  I try to find the other side. Sometimes, the “rest of the story” is actually the real story.

Now that we’ve dispensed with the introduction (I told you this class would move quickly), let’s address some key points.

You will have to plan for the rest of your life, but no plan will work for a lifetime.  There are some things you can do once and never have to worry about again.  Getting your tonsils out. Graduating from high school.  For some people, getting married.

Then there are things that require regular maintenance – you will have to keep doing them the rest of your life.  Changing your oil.  Mowing the lawn.  For some people, getting a haircut.   Financial planning fits that category too.

This is not to say financial planning shouldn’t consider longer time horizons.  People 45-years-old should make some plans for the very real possibility they will live for another 45 years. But those plans need to be flexible, open to the possibility of change, and ready to meet challenges and opportunities that may occur in 5 years as well as 45 years from now;  and the strategies and allocations should be reviewed regularly – at least once a year. This isn’t a profound statement. It’s obvious that financial planning will be an on-going task, simply because change is inevitable – you will change, your family will change, investments will change, tax laws will change, and things you don’t even know about today will change tomorrow.  Right?

But if change is constant, why do people continue to make financial plans that ignore this reality?  And why do financial institutions encourage this type of thinking?

For example, why do mutual fund companies come out with “College Funding Guides” that say you must deposit exactly $153.72 a month in an account in order for little Johnny to attend college in 15 years?  Do they know how much tuition will cost in the future?  Do they know what inflation will be?  Do you even know if college will exist in the same form, or will it be an Internet self-study program?  Of course not !

Yet it is surprising to meet with people and hear them say, “we started this plan six years ago, because the computer said that’s what we would need to save to send Johnny to school".  Look, saving $152.72 each month was better than doing nothing. but haven’t things changed since then?

Another variation on “do-it-once” financial planning is putting money in “special plans” that may offer some current benefits, but also come with restrictions.  Qualified retirement plans fit this category, and so do Uniform Gift to Minors Accounts and some educational trusts.  Usually, the benefit is some sort of tax break for depositing money into such an account, with a corresponding penalty for  early withdrawal.  At the time, maybe the tax benefits seem like a good incentive, especially when someone says “you’ll be in a lower tax bracket in retirement"; but how do you know? You don’t.  You could retire at 45, instead of 59½.  You might find the opportunity of a lifetime at 54.  What happens then? 

Of course, quite often the government authorizing these special benefits changes the rules – check the history of IRAs over the past 20 years - but most of the time they won’t let you change in response to their change.  Once your money is committed, it’s meant to be there for a long time, and it’s usually very costly for you to take it out.

     The government is your financial partner, whether you like it or not. Oliver Wendell Holmes supposedly said taxes are the price we pay for a civilized society.  Whether or not we get our money’s worth for the taxes we pay is open to debate, but history has never known a society that didn’t tax its citizens. 

In keeping with the first statement, the type of taxation will almost certainly change, but in one way or another, every dollar earned is a dollar that the government – federal, state, or local – wants to evaluate, and see if a few cents can be transferred from your pocket to theirs.  Every dollar !

That means every financial decision has tax implications.  To make financial plans that ignore taxes is to ignore reality.  Yet again, many individuals and institutions, make financial assumptions that contradict reality.

“When I retire, I’ll have a million dollars in my 401k."      (But how many will the government take?)

“Our mutual fund has averaged a 15% return for the last 5 years.” (What would the average be if taxes were taken into consideration?  Hey, everybody’s tax situation is different, but how about an estimate?) 

Admittedly, taxes are complex.  If they weren’t, it would be a lot easier for people to avoid paying them.  Not only that, but if a majority of the population ever fully understood how much they were paying, another revolution might occur. That’s why governments like to collect their portion of your earnings even before you get yours – if you never receive it, you never have to feel like you’re giving it up, and you learn to live without it. That’s what payroll withholding and 20% mandatory withholding on 401k lump-sum distributions are all about.

Remember, if a discussion about financial strategies doesn’t include a discussion of tax issues, your conclusions, and the decisions you make as a result,  will be off the mark.   

The stock market will not make you rich. Every year, Forbes magazine publishes a list of the 400 Richest People in America.  It’s debatable how accurate the list really is, since not everybody wants the world to know their net worth.  But even though the names change each year, there is an interesting recurring characteristic:  almost no one on the list has made their fortune by investing in the stock market.   

For example, of the top 50 names on the list, only one lists his/her source of wealth as “the stock market” – Warren Buffet, who ranks No. 4 on the list, with an estimated net worth of $28 billion.  Two others, list their source as “money manager” (George Soros, at No.44) or “oil, investments” (Lee Marshall Bass, at No.48), which might also qualify as stock market wealth.

The vast majority owe their wealth to ownership of a business (like Bill Gates and Paul Allen of Microsoft, at No. 1 and No. 3 respectively), or the inheritance of ownership (the five heirs of Sam Walton, all tied for No.7).  Their wealth is a result of hard work and willingness to take risks.

Of course, the wealthy do invest in the stock market, but for most who have made their money in their own business, the stock market is a place to decrease their risk, by diversifying some of their accumulated earnings.  Given all the hype about “you have to be in the stock market to make money” this thought may seem counter-intuitive, but let’s revisit the example of Bill Gates.

In the last decade, Microsoft went from nowhere to making Gates the richest man in the world.  Based on the growth rate of his business, there was not a better investment than Microsoft – no stock index or mutual fund could compare to the rate of return Gates was achieving.  So why would Gates ever invest in the stock market when he had Microsoft?  Did he think he could do better than the best?

Of course not, but Bill Gates probably realizes the risk of placing all his wealth and future on one company, even his own. While Microsoft may be profitable for the rest of his life, the company may never achieve the same growth rates as it earned in the 90s.  Mature companies often experience cyclical fluctuations in the stock price – explosive growth doesn’t continue forever.  By diversifying into the stock market, Gates is not trying to duplicate the results of Microsoft, he’s trying to secure the gains he has achieved by spreading the risk.

By extension, this information should lead one to conclude that while the stock market will not usually be the source of wealth, it can a vehicle to maximize the benefit and security of wealth accumulated in other  fields of endeavor.

Your financial advisor will not make you rich.  If the previous statement about the stock market is accurate, then this statement must be true, too:

If:  The stock market will not make me rich.

If:  My financial advisor sells stocks.

Then:  My financial advisor will not make me rich.

I know that’s not how it looks on TV commercials.  It’s the “expertise and experience” from your “skillful financial advisor” that “helps you make money the old-fashioned way", but if you observe closely, every ad has a disclaimer: “results will vary”.
It’s not the most exciting news, but your financial advisor’s job isn’t to make you rich;  it’s to keep you from becoming poor. Believe it or not, if you are working consistently, your long-term financial problems won’t be a lack of money.  The problem will be losing too much of it to things that bring no benefit to you.       A good financial advisor helps you stop the losses and reduce your risks.

There are two facets to stopping loss and reducing risk. One is altering or eliminating the financial strategies that are costing you money.  By showing you how to reduce taxes, pay less interest, re-structure insurance plans, maximize pension payments, or structure your estate plan, your financial advisor is giving you the best possible chance to maximize the benefits of your financial productivity.

The other facet is getting you to save the money you “recover” after you adjust or eliminate losing strategies in your financial life.  In some ways, this is the most crucial function a financial advisor can execute to help a client. 

For most people, their spending has the capacity to expand to the limits of their finances.  If a different financial structure helped you recover $3,000 in taxes, quite often that “savings” didn’t make it into an investment.  Instead, it became a new wide-screen TV,  a trip to the Bahamas or the down payment on a new car.  When the money is in hand, you are constantly faced with a decision:   use it now, or set it aside for later?

One of the reasons 401k plans are so popular is because the employer can do all the work, instead of the employee.              The company sets up the accounts, takes the money directly from your paycheck, and prepares all the tax reports – and you “don’t even miss it”,  right? 

A good financial advisor makes it easy to save money.  He/she gives you a structure to save money so that you don’t have to look at every dollar in your pocket and ask “save or spend?”  If it’s in your pocket, spend it.  If it’s not, you know it’s being saved. Either way, you don’t worry about it.  You just make sure you meet regularly to review – remember: at least once a year, preferably twice.

That’s pretty much the story.  There are a few corollary thoughts, but if you understand these ideas, you’ll figure out the others on your own. 

Like I said at the beginning, the lecture is short, but the homework never ends.  In order to have money the rest of your life, you will have to pay attention to it the rest of your life.        As things change, you will have to learn new ideas, adjust old ones.

In the end, the final grade isn’t based on how much you have, but how much enjoyment you’ve received, or given to others, from the wealth you’ve accumulated.  Money only shows its worth when it is spent.  If you do a good job planning, and executing your plan, you shouldn’t be afraid of spending it.

That’s the class.  One lecture, a lifetime of homework, and regular reviews.

FINE PRINT FROM OUR LAWYERS THAT MAKES US OFFICIAL: All material in Mike Tomich's Newsletter of Financial Strategies is Copyrighted 1999 by the publisher, Mike Tomich, 2074 Rogue River Rd. Belmont MI, 49306. Mike Tomich's Newsletter of Financial Strategies is published 6 times a year. Permission to quote, copy or reprint in whole or in part is granted provided that attribution and credit are given to Mike Tomich's Newsletter of Financial Strategies.

Mike Tomich's Newsletter of Financial Strategies contains information and articles that have been prepared for assistance to clients of the publisher or other subscribers. All recipients of this newsletter accept it with the understanding that the publisher/copyright holder does not warrant this information and is not rendering legal, accounting or other professional advice. The reader must evaluate the information contained herein in light of his or her own unique circumstances relating to any particular situation and must determine independently the applicability of this information to them. Various strategies and techniques depend on the reader’s facts and circumstances which may not be applicable to the information contained in Mike Tomich's Newsletter of Financial Strategies. Do not implement the information in this newsletter without first consulting with your own professional advisors.
THINGS THAT MAKE YOU GO HMMM…

KIDNAPPING INVALIDATES DEDUCTION

By now most of us realize the IRS doesn’t care very much about a good public image.  After all, it’s their job to collect taxes, not give you a warm fuzzy.  But even with this knowledge, one is often left to wonder if there is anything resembling human emotion resident in the hearts of those making decisions at the IRS.  Here’s the latest example:

As reported in the September 13, 2000 Wall Street Journal, “An IRS lawyer wrote a memo saying the parents of a kidnapped child qualify for a dependency exemption for the child in the year of the kidnapping.  But the parents couldn’t claim the exemption in later years, even if they continued to keep a room for their child and spent money searching for the child.”
This memo was a legal opinion statement from the IRS, not a declaration of tax law, so at this time, it is not binding, it’s just the IRS’ opinion;  but the statement is so blatantly cold-hearted that even members of Congress – the body that gives the IRS its authority – felt compelled to criticize the stance.

Rep. Jim Ramstad, a Republican from Minnesota, called the opinion “anti-family, cruel, and heartless. On top of more pain and devastation than a family can bear, the IRS is now forcing a tax hike on the families of missing children."  Ramstad is proposing the “Missing Children Tax Fairness Act of 2000” to prevent the IRS from exercising this opinion in tax decisions. 

Attention parents of college-bound kids: A financial aid formula used by hundreds of private colleges has recently changed.  As a result, some families will get a better deal, others will fare worse;  but overall, “more families should get a little bit more financial aid than they would have in the past”, notes financial planner K.C. Dempster of College Money in Marlton, N.J.

First, some background.  When your child files for financial aid, you must file one or both of two forms: the Free Application for Federal Student Aid (FAFSA), which covers government aid and is used by most public schools, and the College Board’s CSS/Financial Aid profile, which is used by private colleges and was just overhauled for the first time since the 1970s.

Both formulas are designed to come up with an “expected family contribution” – the theoretical amount you and your child have available for college.  If that amount is less than the full cost of college, the school – again, in theory – will make up the difference with grants, loans and work/study. To estimate your expected contribution using both aid formulas, go to www.finaid.org.  Here are the most significant changes to the CSS (plus one to the FAFSA).

You can keep more of your savings. Under the new CSS formula, parents are expected to contribute 3% to 5% of their assets toward college costs, down from 5.65%. The student’s contribution dropped from 35% to 25% of assets, which is what FAFSA still uses. 

THE 80-20 RULE?  HOW ABOUT 47-1?

A recent academic paper by three researchers titled “The State of Working America”, provides some interesting statistics about the distribution of wealth in the United States, statistics that reinforce the frequently quoted “80-20 rule” (i.e., 80 percent of an activity is accomplished by 20 percent, or 80 percent of a benefit is received by 20 percent, etc.). These particular statistics involved stock ownership.

According to the authors, “ The stock market boom of the 1990s left the impression that most Americans were experiencing an unprecedented growth in wealth. The truth, however, is that most Americans have no economically meaningful stake in the stock market.” The report states that government data shows that fewer than half of all households hold stocks in any form, including mutual funds and pension plans.

But here’s the real statistical shocker:  One percent of all investors hold almost half (47.7 percent) of all stocks based on their market value, and the bottom 80 percent own just 4.1 percent of all stock holdings. 

JUST BECAUSE THERE ARE A LOT OF BOOKS IN THE LIBRARY

DOESN’T MEAN ANYONE IS GETTING SMARTER

One of the supposed benefits of the Internet is that everyone has almost unlimited access to an almost infinite amount of information.  In the financial world, this accessibility has resulted in all sorts of on-line brokerage and investment services – real-time quotes, research libraries, instant trading, etc.  One on-line financial service company’s television advertisement sums up the mentality by bragging that they are creating a “smarter breed of investor”;  but does the hype match reality?   Read on:

Money magazine and the Vanguard Group recently conducted a 20-question poll to test the personal-finance knowledge of over 1500 mutual fund investors.  Sixty percent said they have been investing in funds for three years or more.  A summary of the results was posted in the August 2000 issue of Money.  Guess what?  If 60% was a passing score, most respondents failed miserably – the average was 37%!  (If you want to take the test yourself, look up www.money.com.)

GIVE US A CALL

OUR JOB IS TO MAKE IT EASY FOR YOU TO WORK WITH YOUR MONEY
Strategic Planning Services

A Registered Investment Advisory Firm 

Financial Advisor to Members of the CU Financial Group (616) 447-0023 office … 616) 447-0625 fax   e-mail: tomich@primeaccess.com
MIKE'S FINANCIAL DIGEST  Snippets from stuff we’ve read - including differing points of view, not all of which we agree with.  Want to know more?  Give us a call and we can provide the complete article.

NEWS DIGEST

THE BULL MARKET IS 10 YEARS OLD – AND MAY BE DONE
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 “It was 10 years ago, on Oct. 11, 1990 that the Dow Jones Industrial Average bottomed out from a brief bear market and began its decade-long journey upward. Despite its current doldrums, the index hasn’t ever fallen 20% since then, leaving it in a bull market by the most-common definition.

“The Nasdaq, dominated by sagging tech names, is down 20% since the year began, leaving it off  36% since the March 10 high of  5048.62.  That puts the Nasdaq well into its own private bear market.  The Dow Industrials, less-hard hit, are down 8% for the year.”

E.S. Browning, Wall Street Journal, October 11, 2000.

A COMMENT ON SOCIAL SECURITY

“I say we scrap the current system and replace it with a system wherein you add your name to the bottom of the list, and then you send some money to the top of the list, and then you…Oh, wait, that is our current system.”

Dave Barry, Miami Herald syndicated column, September 24, 2000.

THE GOLDEN AGE OF PHILANTHROPY

“A study by the Boston College Welfare Research Institute predicts a ‘golden age of philanthropy’, estimating that a staggering $41 trillion will pass to heirs by 2052, with perhaps $6 trillion to $25 trillion winding up in charity coffers.”

Kiplinger Money Power, September 2000. 

WE’RE MAKING MORE MONEY, BUT IT MEANS MORE WORK – FOR WOMEN

“One of the great selling points of our economy is that families with children have enjoyed rising income.  That’s good, of course, but the bad news is that a lot of that extra cash comes from working longer hours, rather than pay increases.
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 The longer working hours come because women continue to work longer hours on the job.       The average family, with the combined help of all its members, now works 83 weeks a year, compared to 68 weeks in 1969.”

The Money Report, September 11, 2000.

MOST PEOPLE NEED HELP FILING THEIR TAXES

“As tax laws have grown increasingly complex, more people have been hiring someone to prepare their returns.  A new IRS survey, based on a statistical sampling of returns, shows that paid preparers signed 56% of individual tax returns received through August.  That’s about the same percentage as the prior year, but it is up from 53 three years ago, and 51% four years ago.”

Tom Herman, Tax Report, Wall Street Journal, September 28, 2000.

MAYBE THE IRS NEEDS PROFESSIONAL HELP, TOO

“The IRS is making more mistakes in correspondence audits…These audits, in which the IRS simply sends out a letter asking for more information about a return, comprise the majority of all audits.

“If the IRS makes a mistake in the letter, it can create new problems for the taxpayer – and this is happening more often.  The rate at which it correctly provides correct information in contact letters has dropped to the low 70% range.  It was more than 90% in 1999.”

Tax Hotline, October 2000.

HIGHER INTEREST RATES DECREASE HOPES FOR NEW HOMES 

“Americans’ optimism about buying a home declined for the first time in five years, as rising interest rates and home prices deterred more people from becoming home owners, Fannie Mae said. The survey found that 19 percent said it’s a very good time to buy, down from 39 percent a year earlier, while 55 percent said it’s a somewhat to very good time to buy, down from 67 percent.”

The Money Report, October 9, 2000.

OIL PRICES MAY KEEP RISING

Renewed tensions in the Middle East and a cold snap in the USA conspired to drive oil prices to more than $33 a barrel Tuesday, a 4% increase in one day.  That’s bad news for consumers.  As a rule, every dollar increase in the price of a barrel of oil adds about 2.5 cents to the price of a gallon of any petroleum-based product – from heating oil to gasoline, experts say.  Crude prices are up $3        a barrel since October 1 and are 57% higher than this time last year.”

Dina Temple-Raston, USA Today, October 11, 2000.

TIP OF THE MONTH                                                                                 
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If the smart guys are stupid, what does that make you?  An expert?
A serious "nuts-and-bolts” part of our newsletter to understand and implement ideas that can mean BIG DOLLARS for you !

MORTGAGE TRIVIA

If you own a house, you probably have a mortgage.  It’s the American way.  You save for a down payment and the bank loans you the rest of the money so you can buy the house.  And since a lot people have one, and since it doesn’t involve religion or politics, a mortgage often becomes a topic of conversation among friends;  but while the majority of homeowners have a mortgage, very few can really explain the financial concepts underlying the transaction.  Here’s the typical conversation:

“I signed a bunch of papers.  One of the papers said I would pay about $250,000 over 30 years for the $100,000 I borrowed.  My payments are $750 month.  I think the interest rate is about 8 %.  I got the house.”

A year later, another comment:

“Gee, I made almost $9,000 in mortgage payments, and I still owe the bank more than $99,000.  At least I get a tax break for the interest.”

Two years later:

“Since my house has gone up in value, the bank says they will give me a home-equity line-of-credit. I can borrow at 11% on up to 80% of my loan-to-value – whatever that means.”

Want to be the most witty mortgage conversationalist in your social circle?  (What else are you gonna impress them with, the weather?)  Start with these questions, then hit’em with the answers.

Where does the word “mortgage” come from?

Mortgage comes from old French and literally means “death pledge”.  In medieval times, when you pledged an asset (your home, cow, sword, etc.) as collateral for a debt, it was considered a pledge that you would honor even to the point of dying for it to make sure it was repaid.    Today a “death pledge” also describes how homeowners feel, too, since many will make mortgage payments as long as they live.

Why do my payments consist of mostly interest at beginning, and mostly principal at the end?

If the monthly payment on a $100,000 30-year mortgage at 8% is $734, that means you will pay over $264,000 for the $100,000 borrowed.  When you make your first mortgage payment, only $67 is applied to the principal – the rest is interest.  At the end of one year, after paying $8,800, you still owe more than $99,000 on the mortgage.  Does this seem fair?  If you’re going to make 360 equal payments, shouldn’t the interest and principal be paid in equal amounts – i.e., each $734 payment would be about $277 of principal and $457 of interest.

Here’s the logic behind the bank’s math.  At the beginning of the loan, the bank has most of the risk.  You have possession of a home, and the seller has your down payment, plus $100,000 from the bank.  All the bank has is your promise to pay back the loan at interes and the legal right to foreclose on the property if you don’t meet your 

obligation.  The bank doesn’t get any immediate financial benefit.

If the bank has to foreclose, they don’t want the house, they  want their money back.  That’s why most banks won’t loan for the full purchase price of the house – they want to recover their investment, and are willing to sell below the market price, as long as the sale covers the mortgage balance.

Suppose two months after taking a mortgage, someone accidentally spilled some chemicals in your coffee that caused you to go beserk.  In an irrational rage, you burned the house down, and jumped on a Greyhound bus to Mexico, never to be heard from again.  The lender faces a huge loss.  They will never get their payment from you, and there’s no house to sell either. 

For the bank, the biggest risk is the early years of the mortgage, when they haven’t received a lot of payments. The sliding scale for principal and interest payments is simply a way to financially account for the risk.

If the equity in my home is my asset, why do I have to pay interest to the bank on “my money,” if I take a home equity loan?

Suppose your home is worth $250,000 and you owe the bank $90,000 on your mortgage.  You have $160,000 of equity in your house. In this situation, a bank would typically offer a $110,000 home equity line of credit     (80% of the value of the house minus what you already owe in the mortgage). The interest rate will usually be a few points higher than current fixed mortgage rates. 

But the equity is your asset, so why do you have to pay interest to someone else to use it?  Didja ever think about that? 

Here’s the reasoning:  The bank is essentially charging you an “exchange rate fee” for converting the value in your house into cash.  In theory, you could “spend” your equity by taking pieces of the house and exchanging them for other goods.  Two bricks for a loaf of bread.  A light fixture for a pizza, but not every grocery store accepts bricks, and not every pizzeria wants light fixtures – like everyone else, they prefer cash. 

Not only that, but your house is worth more than the sum of its parts.  If you decided to access the wealth in your house by selling it bit by bit, the value would drop significantly on what was left.  Taking a home-equity loan not only allows you to convert a material asset to cash,      it allows you to maintain the ongoing value of the asset, instead of gradually destroying it. You may complain about the rate being charged, but the bank does provide a service in exchange for the interest.

Admittedly, these are not the most interesting topics of discussion.  The age-old “Ginger or Mary Ann?”  debate is probably more engaging, but if you get the financial concept  behind  the  questions,  there are a few  interesting 

applications to other financial vehicles.  For example, apply the same financial ideas to cash-value life insurance. 

The two biggest complaints most policyholders have with cash-value life insurance are:

“Why do so little of my premiums go to the cash value (equity) in the early years?” 

and

“Why does the insurance company charge me interest to borrow my own money?”

Guess what? The answers are the same as with a mortgage.

The insurance company has the biggest risk at the beginning.  If the company agrees to insure you for a million dollars and you only make three months of premium payments before dying, your family is protected from your untimely death, but the insurance company takes a big loss – they were counting on you for years of premiums.  At some point in the future, you may own that benefit outright (the policy will be “paid up”), but right now, the insurance company is taking a chance on you.

The  cash  value  in  your  policy  has  a  dollar  value,       

but the asset isn‘t the same as cash – it’s an insurance benefit.  If you want to convert it to cash, and still keep the insurance intact, the company has an “exchange fee”,       just like the bank (except the rates are usually much lower than home equity loans).

Properly understood, a cash-value life insurance policy is really a “mortgage” for an insurance benefit.  Yet many people who never think twice about how a mortgage works for real estate, get all worked up about the same features when they are part of an insurance policy.

Individuals with financial smarts know that there are profitable ways to use the equity in your home as a springboard to other financial opportunities. The same strategies can work with the equity in your insurance policy.  This knowledge doesn’t make either your mortgage or your insurance policy a “great investment”    in terms of return, but if applied properly, an understanding of the ideas behind mortgage lending can help you maximize your benefits from the transaction. 

A LOVING PERSON LIVES IN A LOVING WORLD.  A HOSTILE PERSON LIVES IN A HOSTILE WORLD.  EVERYONE YOU MEET IS YOUR MIRROR.   






        Ken Keyes, Jr


Visit our Website at:  www.spsinvestments.com

WHAT  WE  DO

There are three parts to our business: 

First, we are Strategic Planning Services - a Registered Investment Advisory Firm - that works with your existing finances. We use CREATIVE MONEY STRATEGIES  to get you debt free, reduce taxes and redirect recovered monies to create wealth (LOST OPPORTUNITY COSTS) without any out-of-pocket cost or additional risk.  

Second, we are The Dignity Group of Western Michigan - a non-profit (501c3) company that works with families that have disabled dependents.  We help them do proper planning for the security of their special dependent. 

Third, we are Charitable Tax Planning Strategies - a Company dedicated to "legally taking a tax today to fund a gift/benefit tomorrow".     Taking you from a life of success to a life of personal significance.  

There are three beneficiaries of your estate:  family,  charities,  or the IRS.  You get to choose two.                                                

A Registered Representative with and Securities offered through MTL Equity Products Inc.

1200 Jorie Blvd., Oak Brook, Il. 60522-9060 – Member NASD AND SIPC

MTL Equity Products and Strategic Planning Services are independently owned and operated. 
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